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various jurisdictions. Given the 
country’s low unemployment 
rate, I’d be surprised if we 
don’t see a political push to 
attract workers from overseas. 
Students, backpacker travellers 
and professionals will be 
welcome to our shores soon 
enough, and that helps drive 
the economy and demand for 
housing – particularly rentals.

3. Cost of living woes
The ABS has reported that 

their fi ve selected Living 
Cost Indices all rose in the 
March quarter 2022 – some 
at rates not seen since the 
GST’s introduction in 2000.

So, there is a challenge 

around cost of living. But 
there are other factors that 
should be considered as well.

During the past two years, 
Australians have accumulated 
record savings. A report 
published by the Melbourne 
Institute: Applied Economic 
& Social Research and 
Commonwealth Bank notes:

“The continued high level of 
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Households started 
building their fi nancial safety 
net of savings when the 
pandemic hit. They curbed 
their spending, stopped 
travel, decreased transport 
and didn’t spend disposable 
income on things such as 
entertainment and dining.

In addition, a mortgage 
payment freeze saw plenty opt 
for putting these extra savings in 

offset accounts, helping reduce 
their home and investment 
loan repayment burdens.

In short, 
Australian 
households 
are currently 
sitting on an 
extraordinarily 
good buffer 
to help 

them through the current 
economic climate.

It’s even better news for those 
who seek professional guidance 
when it comes to dealing with 
their household budget and 
long-term fi nancial security. 
With the help of an advisor, 
everyday Australians can detail 
their incomes and expenditures. 
They can look at their resources 
and commitments and formulate 
a plan that not only ensures 
their yearly spending doesn’t 
take them into the negative, 
but also helps them invest 
wisely for future benefi t.

Cost of living won’t be the 
big scary monster many are 
touting in the media at present.

4. Construction cost increases
Rising construction costs 

caught many off guard in 
the past 12 to 18 months.

During COVID, there was a 
surge in demand for labour and 
building materials. Homeowners, 
now confi ned to their homes for 
work, rest and play, discovered 
the limitations of their abodes.

As such, many decided to 
do something about it.

This coincided with the 
federal government’s $25,000 
HomeBuilder grant program 
which was designed to prop up 
the building industry during the 
challenges of 2020 and 2021.

IN SHORT, AUSTRALIAN HOUSEHOLDS 
ARE CURRENTLY SITTING ON AN 

EXTRAORDINARILY GOOD BUFFER TO HELP 
THEM THROUGH THE CURRENT ECONOMIC 

CLIMATE.
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And so, a building boom got 
underway with owners signing up 
for major renovations, extensions 
and new constructions.

But this resulted in some 
unwanted outcomes. Demand for 
labour skyrocketed. Meanwhile, 
supply chain challenges and 
overseas manufacturing 
slowdowns saw the cost of 
materials continue to rise.

CoreLogic’s Cordell Construction 
Cost Index (CCCI) for Quarter 1 
2022 showed national residential 
construction costs increased 
nine per cent over the 12 
months to March 2022, which 
is the highest annual growth 
rate on record outside of the 
introduction of the GST in 2001.

The fallout has been swift.  
Builders who had signed fi xed-
price contracts saw their margins 
evaporate and a string of high-
profi le company closures ensued.

So, if you’re looking to build 
a new investment, how do you 
counter rising costs? Well, while 
construction costs are likely to 
keep rising in the medium term, 
qualitative evidence suggests it 
will not be as drastic as the past 
12 months because the demand 
for construction is slowing.

Secondly, those builders still 
operating have implemented 
measures to ensure 
projects are being 
completed within 
their quoted budget. 
This can include 
securing material 
prices early and 
confi rming labour on their sites 
is locked in at fi xed rates.

Finally, builders who continue 
to operate now have a track 
record of resilience. The collective 

goals of the builder and owner 
will always be to complete a 
project on time, within budget 
and of the best possible quality.

This can be achieved by 
working co-operatively with your 
contractor, or by using advisors 
to get manage your process.

THE GOOD NEWS 
NUMBERS
Among all the bad news that’s 

been forced our way is a series 
of great metrics that are good 
news for investors set to profi t 
in property. Next time you’re 
in conversation with someone 
who only wants to look at the 
negatives, bring up some of 
these talking points to bolster 
your case for investing.

Vacancy rates
Vacancy rates remain incredibly 

tight. A balanced rental market 
is described as having between 
two and three per cent vacancy. 
CoreLogic released numbers 
recently which show sub-two 
per cent vacancies in our major 
capital cities, such as Sydney at 
1.6 per cent, Melbourne at 1.8 
per cent and Brisbane at 1.2 per 
cent. This isn’t just a big city story 
either with major regional centres 
all screaming out for available 
accommodation. 

Your investment property will 
be in hot demand with very little 
vacancy in the foreseeable future

Rising rents
Again, looking at CoreLogic 

numbers and rents are increasing. 
Their recent statistics show that 
to March 2022, the Australian 
indexed median rent increased 
$62 per week, which equates 
to around 15 per cent in 19 
months. And it’s an across-
the-board story with increases 
across all capitals and regionals. 
The smallest increase was $24 
per week in Melbourne, while 
the most substantial was $102 
per week in Greater Darwin.

Rising rents translate into better 
cashfl ow and yields for investors 
who select their asset wisely.

Limited new housing supply
While there was a construction 

boom throughout 2020 and 
2021, this is slowing as the 
cost of building continues 
to rise. As fewer houses, 
townhouse and units are built, 
so too the availability of rental 
properties will reduce.

Numbers from CoreLogic show 
that while there are developers 
looking to bring stock to market, 
the availability of housing for 
tenants remains tight. Until 
increases in the cost of materials 
and labour begin to abate, you can 
expect owners and developers 
to hold off on many projects.

Of course, for those who do 
acquire an investment – especially 

a newly constructed 
one – tenant demand 
for this limited stock 
will drive rent increases 
and property values.

Predicted interest 
rate falls

As mentioned above, rising 
interest rates took steam out of 
the market. While I continue to 
expect buyers will come to realise 
our low interest rate environment 

Feature Story

YOUR INVESTMENT PROPERTY WILL BE IN HOT 
DEMAND WITH VERY LITTLE VACANCY IN THE 

FORESEEABLE FUTURE.
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is entrenched, one thing that will 
ramp up activity is when they 
are again reduced by the RBA.

That may not be as far 
off as some imagine.

The RBA has said rates will 
continue to rise in 2022 but 
expect they will hit their peak 
and stabilise by year’s end.

The Commonwealth Bank has 
now said interest rate increases 
will have been aggressive enough 
to do their job in 2022 and they 
expect rate cuts to be a very real 
possibility in late 2023. While that 
may seem a long way off to some, 
those who invest in 2022 will be the 
benefi ciaries when demand rises on 
the back of these interest rate falls.

Borders reopening
We have always been a popular 

destination for international 
immigrants, but we can only expect 
that to amplify as our borders 
reopen to the world. Our offerings 
are second-to-none with a stable 
system of government, universal 
healthcare and an enviable lifestyle 
from city to coast to country. 
On top of all these upsides, 
elements such as international 
confl ict and political instability 
will play to Australia’s advantage 
as a destination of choice.

It’s been reported that Treasury 
Department has revised net 
overseas migration for 2021-22 
from about minus 40,000 to plus 
41,000, rising to 180,000 in 2022-
23 and 213,000 in 2023-24. That’s 
more people looking for shelter 
and helping drive our economy.

High employment 
and rising wages

Stable employment feeds into 
household confi dence and the 
willingness to spend and invest. 
Australia’s current unemployment 

rate sits at 3.5 per cent, the lowest 
it’s been since November 1974. 
And the demand for workers is 
as strong as ever. Just recently, 
the minimum wage was increased 
5.2 per cent by the Fair Work 
ombudsman heralding a move 
towards increasing worker incomes.

Rising wages and tight 
unemployment are an equation 
for household certainty 
over the long term.

WHY NOW IS A PRIME 
TIME TO INVEST
Here we sit in a market where 

buyer confi dence has been 
hit by a plethora of bad news 
stories, but as you can see, this 
is all a bit of a smokescreen.

The media DO NOT report on 
sectors of the market. They merely 
look at the median house price, 
which is not a true refl ection of 
the performance of properties 
that sit below the median.

Typically, in a shifting market, 
the fi rst sector to feel the impact 
are assets priced well above the 
suburb’s median. This is because 
many buyers in a hot running 
market are prepared to upgrade 
and stretch themselves, confi dent 
that rising prices will quickly 
meet their own value expectation. 
This cohort of purchasers is 
reduced when markets slow and 
doubt enters their thinking.

On the other hand, properties that 
typically fall within the investor, 
fi rst homeowner and downsizer 
market – which are mostly 
those priced below the suburb 
median – are still outperforming. 
This is based on several factors, 
but it’s predominately due to 
higher levels of demand across 
multiple property types.

As such, Accrue’s investment 

strategy is to identify properties 

at price points under the 

suburb medium that offer 

opportunities for both growth 

and yield over the longer term.

I encourage investors to think 

like sophisticated professionals 

who fi rmly believe that now is the 

time to increase their investment 

portfolio. Take Warren Buffet – the 

Oracle of Omaha and founder of 

investment juggernaut Berkshire 

Hathaway. In the past six months, 

he’s been investing more in solid, 

cashfl ow generating, defensive 

assets – a change to his approach 

from the previous two years.

There are plenty of fundamentals 

which suggest housing offers an 

excellent investment option for the 

savvy long-term owner.

Here’s the silver lining every 

investor should realise. There’s a 

window of opportunity right now to 

secure an asset for your portfolio at 

a very fair price – but the chance to 

buy well won’t be around for long.

Taking advantage simply requires 

you to look past the camoufl age 

of bad news and rely on the 

guidance of your advisors.

We are always available for a chat 

and to discuss where the next best 

property investment locations are 

for your wealth-building plans.

THERE ARE PLENTY OF 
FUNDAMENTALS WHICH 

SUGGEST HOUSING OFFERS 
AN EXCELLENT INVESTMENT 

OPTION FOR THE SAVVY 
LONG-TERM OWNER.
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L orraine (52) and Shane 
(59) are typical hard-
working Australians 

heading for a trouble-free 
retirement, but just a few years 
back their plans looked shaky.
Lorraine and Shane’s jobs have 

delivered a consistent household 
income via secure fulltime 
employment. While they’d talked 
about a work-free future, raising 
four kids slowed down their 
investment plans. Lorraine said 
they had retirement in their 
sights, but realised they were not 
up to speed in terms of pulling 
together the assets and income 
needed.

“We were behind what you 
would expect for a couple of our 
age from a fi nancial perspective, 
and we were fearful because we 
didn’t have a plan,” she said.

The couple were weighing up 
the options for getting help to 
advance their wealth position but 
hadn’t settled on the best people 
to approach.

That’s when their fortunes took 
a turn for the best.

“Accrue approached us. It 
was a cold call from them, but 
the experience was completely 
different from what we expected 
when we fi rst answered the 
phone. We'd been to investment 
events before where you go and 
sit there for an hour and are 
then asked to decide whether 
you want to invest or not. The 
difference with Accrue is they 
came to our home and took a far 
more collaborative approach to 
learn about us and our needs.”

Lorraine said the Accrue 
representative was interested 

in helping them defi ne their 
ambitions before discussing 
investment  options.

“They asked what our goals 
were and what we saw as the 
next steps. It was very supportive.

“At that stage, we just wanted 
to be mortgage free, so they 
came up with a strategy to 
achieve this with an investment 
property we’d hold for 10 years, 
and then sell to pay off our home 
and any other loan.”

Accrue was on hand to help 
every step of the way, putting 
the couple in contact with an 
independent fi nance professional 
who assisted with lending 
arrangements.

The Accrue team then set 
to work unearthing real estate 
options that would help Lorraine 
and Shane meet their objective. 

Growing ambitions
This couple’s initial goal of a mortgage-free retirement has 

evolved into so much more since working with Accrue.

Client Profi le

Glenroy investment (source: Accrue)

Bannockburn investment 
(source: Accrue)
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Lorraine said they wanted a 
professional couple or single as a 
tenant for their fi rst investment, 
so they were keen to buy 
somewhere within a commutable 
distance of a CBD.

Accrue came up with three 
options worthy of consideration, 
and took the couple on an all-
day tour to inspect the possible 
localities.

“They kept reminding us that 
this isn't where you're going to 
live. We had to take any emotion 
out of the decision.”

The couple chose a two-
bedroom, off-the-plan apartment 
in Glenroy, Victoria. The suburb’s 
train line and easy travel to 
Melbourne’s CBD helped seal their 
decision. They purchased the unit 
for $470,000 in 2017. It was valued 
by the fi nancier at $550,000 just 
four years later.

“We've had two tenants since 
we’ve owned it. The fi rst was a 
single lady,  the second was a  
couple who’ve been there ever 
since.”

Lorraine said Accrue not 
only helped them locating and 
securing the investment, but they 
also provided guidance about 
property ownership and being a 
landlord.

“They helped us understand 
that a good tenant is worth their 
weight in gold, and it’s totally 
changed our mindset. If the 
tenant needs anything, we take 
care of it. In return they always 
pay their rent on time and are no 
trouble.”

Lorraine said this fi rst 
investment remained on track 
to deliver on their mortgage 
free plan. However, an annual 
review of their circumstances by 

the Accrue 
team and an 
independent 
advisor has 
seen them raise the bar on their 
ambitions.

“Accrue have a yearly check 
in with their members. They 
look at how you are and how 
things are going. In our review in 
2020, Accrue went through the 
numbers and suggested we were 
in a good position to do more and 
asked us to think about possible 
next steps.”

She said it felt like a leap at 
fi rst, but they knew it was the 
right time to grow the portfolio.

“If you stay in the comfort zone 
and don't move out of it, how 
do you grow? That’s how we 
think of things with our personal 
wealth. You have to be a little bit 
uncomfortable to make it work.”

By working with their own 
fi nance broker, Lorraine and 
Shane found they could afford 
another property. Accrue went to 
work and unearthed an off-the-
plan opportunity at Bannockburn, 
just half an hour from both 
Brisbane and the Gold Coast. 
The $380,000 three-bedroom 
townhouse is due to settle July 
2022.

The most recent sale in the 
development was $475,000 
in April this year, refl ecting a 
$95,000 equity gain for Lorraine 
and Shane – and their purchase 
hasn't even settled yet.

“They’ve built a shopping 
centre and schools and there’s a 
manufacturing plant that brings 
employment to the area.”

Lorraine said Accrue had 
delivered on all their promises 
and more.

“They suggested an 
independent fi nancial advisor 
– not someone from Accrue – 
to talk with us which helped 
immensely.

“And the research Accrue 
provide about the property 
options was so comprehensive. 
The pack we received with so 
many sales comparisons and 
information on future planning in 
the area was really impressive.

“Based on the experiences 
we've had to date, we'll now 
continue to build our portfolio. 
We did have an exit strategy 
planned for a sale of the fi rst 
property because of our ages, but 
we do think each year we’ll now 
be in a better position to building 
on our number of investments.

“Ultimately, our goal is now 
to have paid the home loan off 
and then, hopefully, have an 
investment opportunity that 
we could leave for each of our 
children.”

Lorraine said they have loved 
working with Accrue and have no 
hesitation recommending their 
service to others.

“They have experience that we 
look to leverage, and this helps us 
understand the fi nancial and real 
estate worlds better.”

“We have friends that are 
considering their investment 
options at the moment, and we've 
said to them, ‘If you do want an 
introduction, let us know because 
we have nothing but good things 
to say about Accrue.’

“We see Accrue as partners in 
building our wealth and that’s 
been pivotal to us.”

Client Profi le

 IF YOU STAY IN THE COMFORT ZONE AND DON'T 
MOVE OUT OF IT, HOW DO YOU GROW?
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Positioned just ten kilometres 
north-west of Parliament House and 
eight kilometres from Canberra’s 
CBD, Belconnen is one the ACT’s 
eighteen original districts. Belconnen’s 
namesake suburb is the central 
commercial hub for the district and 
offers a wide range of facilities and 
infrastructure.

The major industry in the ACT is, 
unsurprisingly, politics and public 
service. The population can be 
transient and rental demand remains 
high for quality accommodation. 
Given the recent transition of power 
at the federal level, there will be 
some movement in the population 
throughout 2022.

Belconnen’s town centre is the retail 
and services hub with a Westfi eld 
shopping centre and other specialty 
outlets available. Transport is mostly 

via road, so a bus services the area. 
The Belconnen Bikeway also traverses 
the district.

Local education facilities include 
Belconnen High School, Radford 
College and Canberra High School. 
Another substantive potential tenant 
hub is the University of Canberra 
in the suburb of Bruce, which is 
adjacent to central Belconnen.

The median house price in the 
suburb of Belconnen is $640,000 
while the unit median is $470,000. 
Houses have seen 12-month capital 
growth of 21.9 per cent, while units 
have experienced a value gain of 9.9 
per cent in the past year.

Rental returns are strong. Median 
rent for housing is $492 per week 
which refl ects a healthy 4.0 per cent 
yield. Units achieve $500 per week 
which equates to a 5.8 per cent yield.

Belconnen
Belconnen is a central 

region of Canberra that 
boasts excellent value 
growth prospects and 
renter demand.

The Belconnen district 
is a mix of suburban 
idealism and natural 
appeal with Lake 
Ginninderra being the 
central feature, along 
with Bruce Ridge and 
Black Mountain forming 
part of the outskirts.

Property Hotspot

In each issue of Accrue magazine we discuss locations 
across the nation with great investment potential.  
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The suburb is known for its 
cultural diversity and cache as an 
urban lifestyle centre. This iconic 
locale is dominated by hip cafes, 
restaurants and retail outlets all 
attracting a mostly young “it” crowd 
of new arrivals who are joining long-
term residents.

ABS statistics refl ect this too. 
As at the 2021 census, the median 
age of residents was just 34 years 
and over 56.5 per cent have never 
been married. Just 50.9 per cent 
of residents were born in Australia, 
while Vietnam, India, England and 
China were the countries of origin 
for 17.6 per cent of residents.

Trams and buses service Footscray 
while the nearest train station is 
in the adjacent suburb of Seddon. 
There’s a local primary school and 
high school as well, and most retail 

and other services are within the 
bounds of Barkly Street, Irving 
Street and French Street.

Footscray has seen stellar capital 
growth in the past year. The median 
house price is $975,000 which 
refl ects a 12.4 per cent increase in 
12 months. The median house rent 
of $480 per week refl ects a 2.7 per 
cent gross yield.

For units, the median price has 
risen 1.6 per cent in the past year 
and now sits at $475,000. The 
median unit rent of $340 refl ects a 
gross annual yield of 4.2 per cent.

Footscray has excellent long-
term prospects for investors. A 
recent slowdown in market activity 
is proving an opportune time to 
take advantage of the inevitable 
upswings in value and rental 
returns.

Footscray
Footscray is among the 
most recognised suburbs 
in Greater Melbourne. 
More than just the home 
of the Western Bulldogs 
AFL team, Footscray 
delivers a gentrifi ed 
lifestyle that’s attracting 
a growing population of 
Melburnians. Positioned 
just six kilometres from 
the heart of Melbourne’s 
CBD in the inner west.

Property Hotspot
Photo Credit: realestate.com.au
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East of Childers and 
around 25 kilometres 
north-west of Hervey Bay 
sits a beautiful beachside 
location that delivers an 
enviable lifestyle to its 
residents.
Burrum Heads is 
surrounded by the Burrum 
River and is on the shores 
of Hervey Bay, so you 
know fi shing, boating 
and its waterfront vistas 
are appealing to new 
residents.

Local facilities include a pub, 
bowling club and a local retail 
precinct with cafes and supermarket. 
The area is popular with tourists. 
There are holiday units and caravan 
parks and the park and boat ramp 
help promote the pleasant coastal 
village feel.

Of course, many locals are here 
because of the area’s laid-back 
lifestyle. Residents enjoy its relaxed 
pace, with nearby Hervey Bay or even 
Bundaberg (50 kilometres north) 
providing comprehensive facilities 
when needed.

Burrum Heads has a small 
population of 2538 with a large 
percentage of retiree residents. This 
means the ratio of homeowners to 
renters is strong, which bodes well 
for investors looking to make good 
market value gains.

And while it might be a retiree 

haven, there are still plenty of 

families who choose to live in 

Burrum Heads while utilising schools 

and employment in Hervey Bay and 

Bundaberg.

The median house price in Burrum 

Heads is $595,000 which refl ects an 

increase of 25.3 per cent over the 

past 12 months. The median house 

rent is $490 per week which equates 

to a gross yield of 4.3 per cent. While 

this median rent has risen 14 per 

cent in the past year, the current 

vacancy rate of one per cent is an 

indicator that rents should increase 

again this year.

Burrum Heads is a great regional 

sea-change location with a market 

that’s primed for continued 

strengthening over the medium to 

long term.

Burrum 
Heads

HeadsHeads
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Yanchep is a fabulous 
waterfront suburb 
located 48 kilometres 
north of Perth’s city 
centre.
Founded on the 
crayfi shing industry, 
Yanchep was also famed 
as the base for Alan 
Bond’s America’s Cup 
campaign in 1977. But 
its appeal extends well 
beyond crustaceans and 
boat races.

The suburb covers over 220 
square kilometres and most of that 
space is national park. Much of the 
population and commercial activity 
are centred along the coastline – 
particularly where Marmion Avenue 
meets Yanchep Beach Road.

Yanchep facilities include a shopping 
centre, specialty retail and some 
industrial development. Schooling is 
delivered by two primary campuses 
and one secondary facility. Roads 
are the primary transport option 
out of town, with a bus trip to 
Perth taking around one hour.

Demographically, Yanchep is 
dominated by family households, 
most comprising two parents with 
children. This household type is 
typical of areas where residents 
are less transient which boosts 
the community foundation of 
the suburb. The percentage of 
home ownership also exceeds the 

Western Australian average, which 
is a positive for investors looking 
forward to long-term capital gains.

The median house price in Yanchep 
is $459,500 – an increase of 8.1 per 
cent over the past 12 months. The 
median house rent is $450 per week. 
This refl ects a 21.6 per cent increase 
from just one year ago. The median 
gross yield based on the above fi gures 
is an impressive 5.1 per cent and the 
rental vacancy rate is an extremely 
tight 0.3 per cent. That incredibly low 
fi gure tells us tenant demand vastly 
outstrips supply and should fuel 
rent increases for some time yet.

Yanchep is yet another regional 
coastal location that enjoyed a surge of 
popularity during the pandemic. That 
said, its appeal will continue, with the 
right fundamentals for those looking to 
escape the big city but remain within 
a commutable distance of a capital.

Yanchep
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The Data Deck

Australian Property Clock
Our research and acquisitions team use data and analytics to 

identify the nation's next property hotspots, keeping our clients ahead of the market. 

Please note: Property Clock positions are based on the subjective opinion of our highly informed Accrue team. They are not based on a defi ned algorithm or specifi c data points.
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Data Deck

Data Deck
Accrue is presented with over 3,000 property options each year. 

Based on a comprehensive analysis of a range of criteria, we narrow this pool down to less than 
30 per cent which we consider worthy of presentation to our members.

CORELOGIC HEDONIC HOME VALUE INDEX
CoreLogic’s analysis to the 1st July illustrates the softening market. Quarterly outcomes for Sydney, Melbourne 

and Hobart have moved into the negative. This has been refl ected in National home values too. Despite this, 
fi gures remain overwhelmingly positive as compared to 12-months ago.

VALUE CHANGE BY HOUSING TYPE – CAPITAL CITIES
A further breakdown of this 12-month CoreLogic data reveals houses continue to outperform units in all 

cities apart from Hobart.

VALUE CHANGE BY HOUSING TYPE – REST OF STATE
This data demonstrates house prices changes outside of capital city statistics. The capital city results 

were mirrored in the rest-of-state fi gures where houses again outperformed units over the year, except in 
Tasmania.

Source: CoreLogic

Source: Housingdata.gov.au
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Data Deck

Source: Google FinanceSHARES VS. PROPERTY
This chart allows us to compare 

share market performance to property 
market over the past year. The 
ASX 200 recorded an 8.42 per cent 
increase to 6th April 2022. Given the 
Hedonic Home Value Index (above) 
refl ected an 18.2 per cent change in 
property values over the same period, 
it’s obvious smart investors are buying 
defensive assets like property.

AUCTION CLEARANCE RATES
Corelogic data to 17th July revealed the combined capital city auction clearance rate 4-week average fi gure 

has continued to fall this year. This downturn in auction clearances was across the board, not just in Sydney 
and Melbourne.

The second table shows capital city auction clearances for the week ending 17th July are mostly sub-60 per 
cent. Sydney, and Melbourne are both tracking well below their previous peaks around the 70% to 80% range.

Source: Corelogic
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Source: SQM Research

PROPERTY LISTINGS
SQM Research data to the end of June 2022 revealed monthly property listing numbers have 

fallen 6.2% over the past year. This normally indicates the market is tightening, with vendors 
perhaps holding off listing until interest rate jitters ease. Interestingly, listing numbers rose in 
Sydney where some vendors are looking to offl oad in fear of further price falls.

Data Deck

RENTAL MARKET PERFORMANCE
CoreLogic’s numbers show that rents increased nationally 0.9% in June which took the annual growth rate 

to 9.5% – the highest growth rate since December 2020.

Source: CoreLogic
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BUILDING APPROVALS
Building approvals help 

inform experts on the supply 
vs demand balance. Suburb-
level approvals are most 
useful, however the ABS are 
reporting that national total 
dwelling approvals rose 9.9% 
seasonally adjusted in May 
2022. The ABS said the result 
was driven mostly by non-
house approvals which rose 
32% in the month.

Source: ABS

Data Deck

VACANCY RATES
Low vacancy rates indicate a market where demand for rentals outstrips the available supply of rental 

housing. SQM Research have released data showing the national residential property rental vacancy rate sits 
at just 1.0 per cent, down from 1.7 per cent last year.

Source: SQM Research
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Data Deck

CONSUMER 
SENTIMENT

Consumer sentiment 
delivers a ‘temperature check’ 
on the perceived economic 
strength of the nation. Positive 
confi dence bodes well for 
property markets. The most 
recent chart shows confi dence 
has fallen sharply again in July 
with interest rate fears fuelling 
the downturn.

POPULATION MOVEMENT
Total population change and net interstate migration fi gures are lead indicators in house price movement. 

Those jurisdictions with increasing population often enjoy more buoyant property prices. Net interstate 
migration is an even more telling statistic. This helps identify where people are moving from and where 
they’re going to.

In both tables the clear benefi ciary of population growth throughout 2021 was Queensland with residents 
moving from New South Wales and Victoria to the Sunshine State.

Source: www.abs.gov.au
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The children are as 
energetic as ever and we 
currently have between 

20 and 28 primary schoolers 
attending every Wednesday and 
Thursday afternoon.

This program has been 
supporting and engaging children 
for 15 years and has never 
been more important in terms 
of bringing families back into 
contact and supporting children 
through the many lockdowns. It 
has been concerning to see the 
dip in the mental health of the 
children, their older siblings, and 
families during Covid and we 
have had to refer nine of them 
for extra support recently.

Some of the fi rst participants 
have now matured and gone 
onto peer and leadership 
positions in community 

organisations or work at 
Drummond Street Services and 
now want to give back. We are 
employing people from the 
public housing estate community 
who speak Arabic, Amharic and 
Mandarin which the children 
appreciate.

LIVE WIRES works to support 
children’s development and 
encourage school engagement, 
give them a break from family 
and promote positive social 
skills. LIVE WIRES run 3-6pm 
Wednesday and Thursday. There 
are also activities during the 
School Holidays. Typically, one 
BIG DAY excursion per week. (Ice 
skating for the day recently) and 
one activity on the estate per 
week. (We had a massive circus 
skills workshop, a picnic and 
games). 

LIVE WIRES is a place-based, 
unique community development 
program. That means we 
customise the program with the 
community to suit their unique 
needs. Over the last 12 months 
there has been a noticeable shift 
in the life skills and resilience 
of the children. They have some 
positive role models within the 
staff group, to support their 
parents’ teaching of life skills 
and respectful relationships. 

The program has three regular 
paid staff members, and usually 
students and volunteers to help 
as well. 

During Covid we have had to 
have extra casuals on because 
it was necessary to split the 
group and ensure some social 
distancing. We also had many 
staff off sick and needed to 

Live Wires
The popular after-school life skills program for primary aged children 

on the Collingwood Housing Estate 

Community

JUL 22  |  accruerealestate.com.au  22



Community

Refer a friend and be rewarded!

Referrals are the foundation of our business, 
and we love helping family and friends. 

If you know of anyone who could benefi t 
from Accrue's services, tell us. We’ll arrange 
a no-obligation meeting to discuss their 
options. 

Simply send us their details and we’ll take 
care of the rest. 

info@accruerealestate.com.au

accruerealestate.com.au

Buy like a professional by taking 
advantage of our experience.

Our investment property 
acquisitions services expand 
Australia wide.

replace them quickly. If we had 
not had the funding support 
from Accrue we wouldn’t have 
been able to continue to run the 
program through such a diffi cult 
time. Even in the hard lockdowns 
we had online quizzes, games 
and song writing sessions with 
the children to keep them 
upbeat. We dropped off care 
packs, family food and hand 
sanitiser/masks and in-language 
information about vaccination.

The program over the last year 
has also provided children with 
opportunities to learn about life 
skills like: 

• Respectful communication 
• Healthy eating
• Looking after the earth, 

sustainability
• Ethics and citizenship
• Social competencies
• Co operation with peers

• Emotional regulation and 
problem solving

• Help seeking
• Peer leadership
• Artistic outlets
• Recreational and sports 

activities 
LIVE WIRES also uses play-

based approaches to support 
the children’s numeracy and 
literacy and encourages curiosity 
and problem solving. For some 
children who have experienced 
trauma, the program provides a 
consistent supportive base on 
which to rebuild their confi dence 
in communicating and seeking 
help from the adults in their 
world. It is heartening to see 
some of the children move up to 
the drum youth services with the 
older cohort and new younger 
ones arrive, usually encouraged 
by word of mouth on the estate.

Drummond Street Services is 

very grateful to be partnering 

with Accrue Real Estate whose 

funding has signifi cantly 

strengthened the program 

(which previously was running 

on a shoestring, unfunded for 

3 years). Through this generous 

funding we can continue to 

support these children by 

providing them with safe 

opportunities to learn, laugh and 

play in their diverse community, 

and spend time with additional 

positive adult role models 

(outside their family) on a regular 

basis. 

Thank you to the wonderful 

staff, volunteers and students 

who work with the community 

to make LIVE WIRES a success. 

Thank you to our funders Accrue 

Real estate. 
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Melbourne

Sydney

46 641 781 624

Accrue Real Estate

Melbourne (03) 9696 0085
Brisbane     (07) 3088 7932
(03) 9696 0075
info@accruerealestate.com.au

T:

F:
E:

69 York Street,  
South Melbourne, VIC 3205
Suite 20 /138 Juliette St
Greenslopes, QLD 4120
Level 2, Pymble Place, 
25 Ryde Road
Pymble, NSW 2073

Mail: P.O. Box 416, 
South Melbourne, VIC 3205

Brisbane


